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The Challenge



 Holding Attention 



The Big Idea



Evolving Options



Our Process



Cognitive Assessment in Estate Planning





The Core Services 

The average family pays $25,000–$30,000 
yearly for health insurance. What do you get? 

It takes around 26 days for a new patient to get 
an appointment with a physician. 

The wait is even longer in some specialties, 
with an average wait of 30+ days.

AMN/Merritt Hawkins’ 2022 Survey of Physician Appointment Wait 
Times in 15 large metropolitan markets.

Average waits of 34.5 days for an appointment with a dermatologist 
and a 31.4 day wait for an appointment with an OB/GYN.



Proven Value



The Defining Level Of Service

You cannot control the markets —
But you can control the level of differentiating 
service you offer.

Much of what we offer is unscripted. We are 
here working with you. For you and your 
families — to meet your needs.



The Place

 
www.executivehealthnavigation.com

Where does this fit into [Your Firm]? 

What is your biggest challenge in terms of 
differentiation of services?

What is the cost of doing nothing in this space?



C-Suites 

We also selectively work with C-Suites; as 
presenteeism is usually tied to the health of 
oneself and/or their loved one.



Global Access

We are not limited by geography.

These are some of the many leading 
institutions we work with and have access to. 

For you. For your families.



The Opportunity

Our service offering supports marketing this 
differentiator for you and your brand on 
LinkedIn and Google My Business as two main 
areas of focus.* 

We know healthcare. We know marketing too.

*Instagram, Facebook, and Twitter are also easily handled.





The Experience

 
www.google.com/



  Your Differentiation 



 
www.executivehealthnavigation.com


