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Al-Driven Background Checks and Conflict Protocols for the Modern Estate Planning
Practice

Practical Applications, Risk Mitigation, and Workflow Transformation for Estate
Planners

l. Introduction: Bringing Al From Theory to Practice

Estate planners today do not need more theory about Al ethics—they need concrete,
defensible, highly efficient ways to use Al to improve practice management, risk mitigation,
and client service. The discussion among practitioners highlighted that the true value of Al
in an estate planning practice comes from practical deployment, not abstract policy
analysis. Al tools, when properly trained and integrated, dramatically elevate the quality of
due diligence, intake, and conflict-check workflows.

Il. Why Al Background Checks Should Be Standard in Client Intake
A. Al Outperforms Manual Search Methods

Traditional searches—Googling a name, checking a few public sites, reviewing a LinkedIn
profile—are inherently limited, regionally biased, and incapable of contextual
cross-checking. Modern Al, by contrast, can examine historical website versions, identify
relationships between entities and individuals, detect connections buried in public data,
and uncover digital traces that would never appear in an ordinary search. Al does in
minutes what could take a practitioner hours, and with broader scope and greater
accuracy.

B. Using Multiple Al Engines Reduces Errors

Sophisticated systems such as EstateView use multiple Al models—Gemini, Claude,
ChatGPT, and others—layered together, with each model reviewing and correcting the
output of the previous one. This triangulation materially reduces hallucinations and creates
a more defensible background report.

C. The Value of Al in Identifying High-Risk Prospects

One of the most compelling use cases is prospect screening. Al background checks can
surface red flags a client fails to disclose, cannot disclose, or intentionally misrepresents.



In one example, a client seeking asset protection planning denied any current exposure.
The Al system revealed a recent and extremely serious arrest that would have exposed
counsel to reputational and professional risk had the engagement proceeded. Because the
issue surfaced during intake, the firm could decline representation immediately—when
ethical obligations are minimal and no termination complications exist.

D. Benefits When the Client Has a Clean Record

Al background checks also enhance the client experience. In another instance, the Al
report identified a client’s properties, business holdings, and approximate net worth,
enabling a richer, more personalized initial consultation. Clients often express surprise at
how much public information exists about them; this creates opportunities for privacy
planning, entity restructuring, or security enhancements.

E. A Platform for Privacy Conversations

The background report gives practitioners a clear and credible way to show clients how
visible they are online. Many clients have no idea that their home address, vacation home,
companies, and filings are easily discoverable. Al-enabled transparency helps estate
planners introduce discussions about privacy entities, nominee structures, trust
ownership, or other confidentiality planning.

lll. Al in Transaction Due Diligence and Fraudulent-Transfer Defense
A. Adding Al to Transaction Checklists

For large transfers—gifts, sales to grantor trusts, or any transaction involving material
portions of net worth—the presenters advocate including Al background reports as part of
a formal due-diligence checklist. These binders parallel corporate or real-estate closing
binders and include funding documentation, valuations, financial statements, tax returns,
affidavits, and now Al reports.

B. Demonstrating Good-Faith Conduct

When a client transfers significant wealth to a trust, fraudulent-transfer allegations are
always possible. Al background checks can help establish that neither the client nor
advisors were aware of any adverse claims or pending litigation at the time of transfer.
When paired with:

¢ Abalance-sheet-style financial statement
¢ Asolvency affidavit

e Lienandjudgment searches



e Optional private investigator or forensic accounting reports
the Al background report provides compelling evidence of good faith and
professional diligence.

C. A Superior Process With Virtually No Cost

Because Al checks are fast and inexpensive, they can now be done routinely—without staff
involvement and without the burden of time-intensive manual research. Making the
process routine also helps avoid the optics of selective screening or discriminatory
application.

IV. Al as a Next-Generation Conflict-Check System

Legacy conflict checks rely on billing software, client lists, and corporate databases. These
systems miss:

¢ Old prospective-client communications
e Emails not linked to a formal matter
e Calendarnnotes

e Depositions or documents stored outside billing folders
Microsoft Copilot, when allowed to search full document libraries, emails, and
calendars, can review hundreds of thousands of documents in minutes. In real
practice, this revealed no prior interaction with a prospective party—far more
reliably and quickly than the 10-12 days a traditional firm needed to perform a
manual conflict check. Al-based conflict searching has become materially more
comprehensive, cheaper, and faster than any legacy process.

V. Overcoming Barriers and Misconceptions About Al

Many practitioners hesitate to adopt Al due to fears about hallucinations, ethics risks, or
startup burden. Yet trained tools—such as EstateView for background checks and Copilot
for conflict reviews—require essentially no ramp-up. Input the client’s information, click,
and review. The learning curve is negligible. The efficiency gains are substantial. And the
reduction in professionalrisk is real. When attorneys reclaim time previously devoted to
manual research, staff resources can be redeployed to higher-value tasks.

VI. Conclusion: Al Is Becoming the Standard of Care
Al is no longer optional for the modern estate-planning practice. It strengthens:

e Prospect screening



Fraudulent-conveyance defense
Transaction documentation
Client privacy planning
Conflict-check accuracy

Intake efficiency

Risk management

Used properly, Al allows estate planners to deliver higher-quality legal services,
avoid problematic engagements, and maintain professional standards that exceed
traditional processes. The technology is ready, the workflows are proven, and early
adopters are already benefiting from improved practice quality and reduced
exposure.



